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Key figures




Orders received

= rolling twelve months value

~ M = % development compared with the same quarter the year before




Order analysis




Adjusted EBITA / margin *

* Adjusted EBITA — "Earnings before interests, taxes, amortization of goodwill and
step up values and comparison distortion items.”
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Orders received by Segment

July — September 2005, at constant rates

Parts & Senice [ +

Life Science [ +

Process Industry| =

Energy & Environment | 4+

Food [ 4

Comfort & Refrigeration

Marine & Diesel

Fluids & Utility
OEM

Sanitary
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Orders received by Segment

January — September 2005, at constant rates
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Orders received by Region

July — September 2005, at constant rates

Asia 32 %
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Highlights Americas

July — September 2005, at constant rates

North America
® Continued growth in US,
particularly in energy applications
® All segments above 2004,
except Sanitary and Food

Latin America

® Very strong investment climate,
especially in Brazil (Oil & Gas)

® Strong development in
Process Technology Division
and Parts & Service
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Highlights Europe

July — September 2005, at constant rates

Western Europe incl. Nordic

® All regions above 2004, except
Nordic and Mideurope

® Energy & Environment, Process
Industry and Marine strong

Central and Eastern Europe

® Significant project orders in Russia

® Very strong development in
Process Industry and
Energy & Environment
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Highlights Asia

July — September 2005, at constant rates

Asia

® China and Japan continues
to be very strong

® Local presence in the Middle East
gives market advantages

® Marine orders in Korea.
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Orders received by Region

January — September 2005, at constant rates

Asia 30 %
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Highlights




Adjusted EBITA




Gross profit margin

Q402 Q103 Q203 Q303 Q403 Q104 Q204 Q304 Q404 Q105 Q205 Q305
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Gross profit margin

Q402 Q103 Q203 Q303 Q403 Q104 Q204 Q304 Q404 Q105 Q205 Q305
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Highlights




Earnings per share




Highlights




Cash-flow statement

*Incl. operating activities, capital expenditure (excl. product rights), provisions and

financial net paid.
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Redemption of high yield bond

Expected call-back on November 15, 2005




Foreign exchange
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Outlook for the near future
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high level as year-to-date.

some raw materials will remain, at
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